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DIAMOND Marketing President Fred Diamond Writes Opening Chapter in New Government Marketing Book
Diamond’s Inclusion in Mark Amtower’s Seminal Book Appears in Second Edition
VIENNA, VA. April 12, 2006—DIAMOND Marketing, the high-tech marketing consultancy that coined the phrase “marketing that doesn’t lead to revenue reward is a HUGE waste of time and money,” announced that President Fred Diamond has written the opening chapter for the second edition of Mark Amtower’s “Government Marketing Best Practices.”  The book, which was originally published in 2005 has become one of the bibles for government marketers.
“Fred pointed out a glaring omission in the first edition of my book. As no good deed goes unpunished, I asked him to fill the void, which he did beyond my expectations. It continues to be a great pleasure to work with someone with the depth and breadth of Fred Diamond,” said Amtower.
Diamond’s relationship with Amtower began in the early 1990s when Diamond was the marketing leader for Compaq Computer Corporation’s entry into the Federal Government market.  He retained Amtower to help Compaq build the direct marketing component of its marketing plan to complement the new sales team that Compaq was building. Said Diamond, “Mark taught me how critical it was to be specific about whom in the government you were trying to reach. His techniques helped us get our message into the hands and minds of specific decision makers we were trying to influence. I appreciated his invitation to communicate my thoughts on how direct marketing and other tactics fit into your overall go-to-market strategy in his book.”

Diamond’s chapter on Marketing Strategy can be found at http://www.governmentexpress.com/toolsarticle.php?id=21. 
Hard copies of the book’s first edition can be ordered at http://www.bookmasters.com/marktplc/01338.htm.
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About DIAMOND Marketing

DIAMOND Marketing specializes in developing realistic marketing strategies that hasten business development.  President Fred Diamond is highly regarded as an expert at creating the marketing programs companies need to develop and implement to effectively find new prospects in what he calls "the rush to customers." Specific capabilities include building strong marketing plans that identify domestic and international market opportunities, implementing global business development, creating product marketing and integrated sales and marketing plans that enhance corporate revenue growth and profitability, and product and business line positioning and messaging development. DIAMOND Marketing services all technologies and develops and implements cost-effective, highly focused marketing programs for large and small companies. 

DIAMOND Marketing can be reached at www.freddiamond.com or +1 703.628.6910.
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