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DIAMOND Marketing Leads Recruiting Firm through Rebranding Effort
Clovis Group Develops Focus on Better Clients, Better People, Better Jobs
VIENNA, VA—DECEMBER 14, 2004— DIAMOND Marketing, the high-tech marketing consultancy that coined the phrase “marketing that doesn’t lead to revenue reward is a HUGE waste of time and money,” announced that it recently led the Clovis Group (www.clovisgroup.com), one of the Washington, DC area’s hottest staffing and recruiting firms through a rebranding effort. As a result, the company tightened its service offerings, developed a whole new look and feel, and launched a new website and collateral kit.
“Clovis has had great success from day one,” said Greg Diamond, Clovis Group Cofounder. “However, my partner and I knew that with more focus and better marketing we could exponentially grow the business in a very short period of time. Fred Diamond was able to quickly come in and get us focused on what we needed to do to get there.”
One of the results of the rebranding was a new tagline, “Better Clients, Better People, Better Jobs.” Said Diamond, “The new tagline captured everything we want Clovis to be.  It goes to the heart of whom we serve and the materials DIAMOND Marketing produced for us, such as success stories, a new website, and collateral, supported this positioning.”

Fred Diamond, DIAMOND Marketing President, said that DIAMOND Marketing was the right firm to help the Clovis Group focus its efforts. “We work particularly well with companies that are in hyper growth mode and have leaders that are committed to the growth.  The work we did together will help Clovis meet and exceed their growth plans for the next few years.” 

About DIAMOND Marketing

DIAMOND Marketing specializes in developing realistic marketing strategies that hasten business development.  President Fred Diamond is highly regarded as an expert at figuring out the marketing programs needed to develop and implement in order to effectively find new prospects in what he calls "the rush to customers." Specific capabilities include building strong marketing plans that identify domestic and international market opportunities, implementing global business development, product marketing and integrated sales and marketing plans that enhance corporate revenue growth and profitability, and product and business line positioning and messaging development. DIAMOND Marketing services all technologies and develops and implements cost-effective, highly focused marketing programs for large and small companies. 

DIAMOND Marketing can be reached at www.freddiamond.com or 703.628.6910.
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